FORRESTER

The Partner Opportunity For Red Hat OpenShift

Through partner interviews and data aggregation, Forrester concluded that offering services and
solutions around Red Hat OpenShift significantly increases partner revenue and profitability.
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*This graph builds on the total revenue story that a partner’s total revenue opportunity can greatly
expand beyond Red Hat OpenShift subscription revenues (350 vs. 100). Over time, average deal size

increases by 10% per year for reasons other than adding revenue streams, and the total number of
customers is growing 30% per year.
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